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PROPERTY
DETAILS
PROPERTY
DETAILS
•

1940 SW FOUNTAINVIEW BLVD. PORT ST. LUCIE FL 34986
PRICE

•

BUILDING SIZE

10,000 SF

BUILDING TYPE

Daycare

ACREAGE

+/- 1 AC

FRONTAGE

+/- 460’ to I-95

TRAFFIC COUNT

84,000 AADT (from I-95)

ZONING

PUD

LAND USE

CH/CG

PARCEL ID

3335-600-0000-000-0

featuring

the

Construction of the building is currently in progress, and
it is slated to be completed by early 2023.

$320,000
5.75

opportunity

Center situated in the heart of St. Lucie West, Florida.

$5,565,000

CAP RATE

purchase

upcoming location of The Learning Experience Daycare

•

NOI

Outstanding

Double Net lease in-place; Landlord is responsible for
roof and structure.

•

12-year base term with 8% increases every 5 years.

•

Corporate guarantee with a little over 300 locations and
expanding due to the high demand.

•

Site has great exposure with I-95 frontage and lake
views. An average of 80,000 vehicles daily. Easy access
to I-95 and St. Lucie West interchange.
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ABOUT THE LEARNING EXPERIENCE
The Learning Experience is the nation’s fastest-growing childcare franchise, boasting more than 35 years’ experience in the childcare industry
with over 450 locations operating or under development.
Since 1980, TLE® has positively impacted the lives of children by developing and implementing ground-breaking care and early childhood
education programs throughout the country.

From our curriculum to our vibrant centers to our lovable characters, TLE® has always taken an innovative approach to daycare and early
childhood education. The result is an experience that’s as effective as it is fun. The unique and proprietary programs they developed quickly
caught on and expansion soon followed.
Shaped by our experience developing more than three million square feet of childcare center space, the TLE® Strategy is simple: One block at
a time in concentrated markets. This proven model ensures that TLE® will continue to grow, while maintaining low corporate G&A, and
enabling our company to build top-line management directly at the center level, where it belongs. We believe that maintaining our reputation
for the highest standards of quality requires the highly-concentrated development strategy known as center clustering. This growth model will
permit the building of brand recognition by concentrating our marketing dollars directly within each core market—all while allowing our centers
to leverage support staff and marketing costs. This helps increase margins without loss of quality.
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IN THE MEDIA
STNL Investors Flock to Day Care Assets

care schooling. It is projected that revenue for the child care sector will increase
4% annually over the next five-year period. There are also many markets
throughout the country considered “child care deserts” meaning there are
significantly more parents that have their children on a waiting list than there are
open enrollment slots.

Sales have soared to $884 million in the past 12 months – a 396% increase over
a five-year period.
By Chad Lieber | October 06, 2022 at 06:56 AM

A diverse and expanding set of investors are active in purchasing within this
asset class. Traditional private capital makes up the largest segment, however,
publicly-traded REITs, private funds, syndicators, family offices and other
investment groups are very active in the space. We anticipate that more
institutions will enter the airspace and compete to buy these properties,
especially newly formed, publicly traded REITs.

The once-overlooked child care center-occupied triple net leased investment
category has been quickly emerging as a major food group for STNL investors.
The past 12 months have proven to be a banner period for this segment with
sales soaring nationally to 390 transactions and $884 million of transaction
volume, and representing a 396% increase over a five-year period. Currently
averaging 6.8%, with brand new 15-year corporate-guaranteed opportunities
ranging in the mid-to-high 5% range, child care cap rates are typically more
attractive than fast food, dollar stores, drug stores and gas stations.

Without question, the day care-occupied property niche offers enormous
potential for growth and we anticipate that as some mid-range operators
continue expansion into the child care deserts, net lease investors will witness
an influx of new construction or retrofitted assets on the market. As an expert in
this product type with more than $94 million in sales this year, SRS has seen the
value in this growing STNL segment and we believe it will only continue to grow
over the coming years.

Part of the reason child care has stayed under the radar over the years, is that all
but one operator is privately held and most are backed by private equity
groups. The child care segment is quite active with mergers and acquisitions,
however, and every year or two, a larger operator trades hands from one PE
group to another.

Chad Lieber is Vice President of SRS – National Net Lease Group.

Many investors are surprised when they learn that KinderCare Learning Centers,
the largest tenant in the child care space with over 1,500 locations, offer full
corporate guarantees on many of their schools. The second largest operator,
Learning Care Group with 900+ locations, offers similar corporate guarantees
or subsidiary guarantees. If a buyer wants a higher rate of return, they can
purchase a center with a franchisee guaranty such as The Goddard School or
Kiddie Academy, who stringently choose their franchisees based on financial
solvency and operating experience. These properties currently trade in the lowto-high 6% cap range on 15- to 20-year NNN leases.
A number of economic factors are playing into the expansion of the child care
market. First, as the dual-parent workforce participation continues to increase
throughout the U.S., so do household incomes and the demand for private day
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SITE ELEVATIONS
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SITE ELEVATIONS
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SITE PLAN
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AERIAL VIEW
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TRADE AREA MAP
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DEMOGRAPHICS

RADIUS

1 MILE

3 MILE

5 MILE

2022 Estimated Population

6,109

57,585

286,375

2027 Projected Population

7,224

68,030

332,525

2010 Census Population

4,129

39,328

228,685

2022 Estimated Households

2,667

22,384

107,313

2027 Projected Households

3,130

26,273

123,635

2010 Census Households

1,855

15,509

87,507

2022 Estimated White

5,075

44,540

213,387

2022 Estimated Black or African American

655

9,569

56,851

2022 Estimated Hawaiian & Pacific Islander

5

77

366

2022 Estimated American Indian or Native Alaskan

23

318

1,812

2022 Estimated Other Races

116

1,409

7,426

2022 Estimated Average Household Income

$83,672

$81,266

$75,370

2022 Estimated Median Household Income

$65,577

$67,809

$62,194

Median Age

52.20

47.30

43.70

Average Age

48.00

44.90

42.60
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